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VYkpaini, 3a3Hauenuil y crneriaasaomy Ilepeniky KMYV. Lleit nepenik kpain
OyB 3arBepkenuii [TocranoBoro Ne 1045 [4].

JlocaimkeHHs] METOOUYHUX Ta 3aKoHOAaBYuX ckiamoBux TIY 3E/ y
M1MPUEMHUIITBI HaJlae 3MOTy 3a3HauyuTH, 110 npaBwia TIY Bu3HaualOThH
PO3PaxXyHOK PEHTAOCIBHOCTI JJIsI OKPEeMHMX KOHTPOJbOBAHMUX OIleparIliid,
TOOTO HaBITh BHCOKMUA MNPUOYTOK HE € TapaHTIE0 BUKIIOYCHHS
30UTKOBOCTI OKpeMHuX Yroj. [CHye HH3Ka mepeayMoB, siki TOBUHHI OyTH
JIOCSTHYTI ~ HAlllOHAJIbLHUMH  TOJAaTKOBUMH  CHUCTEMaMH 1€  JI0
BIIPOBAJKEHHS TPaHC(PEPTHOTO IiHOYTBOPEHHS. IX MOKHA HOIIIMTH Ha
TPHU KaTEropii: eKOHOMIYHO-TIOJITUYHI, TPAaBOB1 NMEPETYMOBH Ta MOTEHITIAI
HalllOHAJIBHOT TOJATKOBOI CHCTEMH. BpaxyBaHHS LHMX HEPEAYMOB 1 €
3amopyKor0 €(eKTUBHOTO BIPOBAKEHHS TPAaHC(PEPTHOTO I[IHOYTBOPECHHS
y nianpueMHubkin 3E/I.
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THE ESSENCE AND FORMSOF INTERNATIONAL COMMERCE
International commerce is trade between companies in different

countries or trade between different countries. International trade allows
countries to take advantage of competitive advantages in some areas while
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reducing disadvantages in other areas. To facilitate international buying
and selling between countries, various national and local government
agencies have been established, including the International Chamber of
Commerce and the World Trade Organization, although there is a
distinction between trade and commerce. International commerce is
technically different from international trade only in that trade usually
refers to the purchase and sale of goods and services rather than the
exchange of them. With increasingly globalized business, international
trade and commerce are becoming more and more popular and allow
companies from less densely populated regions to compete with
companies based in more densely populated regions [1-12].

Instead of being limited to their geographic boundaries, countries
often intentionally seek out external markets around the world for trading,
which provides more revenue and transaction opportunities. Exports are
incredibly important to today's economy because they offer people and
firms far more markets for their goods. One of the main functions of
diplomacy and foreign policy between governments is to promote
economic trade, promote exports and imports for the benefit of all trade
parties. Export agreements are often largely strategic: countries exchange
agreements to ensure that their own country can not only receive the goods
they need through exports, but can also distribute goods to increase
domestic revenue through imports.

Companies often measure their net exports, which are their total
exports minus total imports. Net exports are a component of measuring a
country's gross domestic product, so exports play a factor that determines a
country's financial and economic well-being. Goods can be shipped by
direct export or indirect export. Direct export involves working directly
with the importer. The exporting company takes care of all communication
with the client; as a result, they do not pay a commission to the
intermediary. Since direct export may require a team with specialized
knowledge, many companies choose to hire an intermediary to facilitate
indirect exports. In many cases, a country will cooperate with another
country to understand the demand needs for certain products. Instead of
blindly producing goods and relying on an international buyer, the export
process often begins with the producing country receiving an order. An
exporting country often needs to obtain the proper authorization from its
home country to export goods; this is often done by obtaining an export
license or complying with other country-specific requirements.
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The export process usually entails the preliminary resolution of
several financial issues. First, the exporter may request a letter of credit
from the importer, if applicable. This ensures that the exporter will have
more confidence in the transaction and will be compensated for the goods
after export. The exporter and importer also set the exchange rate at which
the exported goods will be exchanged from foreign currency to the
national currency. At this point, the invoice that completes the sale is most
often issued and paid. As the order is prepared, official documents are
collected, including a permit issued by the customer service department,
financial documents such as a bill of lading and shipping documents, and
preliminary shipment information. These documents are handed over to
the seller; of paramount importance is pre-shipment, which notifies the
importer of how the goods will be handed over.

A trade barrier is any state law, regulation, policy or practice aimed
at protecting domestic goods from foreign competition or artificially
stimulating the export of specific domestic goods. The most common
foreign trade barriers are state-imposed measures and policies that restrict,
prevent or impede the international exchange of goods and services.
Export companies are usually exposed to a higher degree of financial risk.
Payment collection methods, such as open accounts, letters of credit,
prepayment, and consignment, are inherently more complex and take
longer to process than payments from local customers.
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MEHE//KMEHT MIZKHAPOJHOTI'O BIBHECY K
IHCTPYMEHT EKOHOMIKH BI/THOBJIEHHA

MixHapoaHuii Oi3HeC SK 00'€KT MDKHApPOJHOTO MEHEIKMEHTY €
KEpOBaHOIO CHCTEMOIO, 1110 Ma€ CBOIO crerudiky, sika, 1Mo CyTi, 3aJa€ CBO1
BUMOTH JI0 KEpPYIUOi CHUCTEMH — MDKHAPOJHOTO MEHEKMEHTy. Lls
cenrdika Mae XapakKTepHI PHUCHU, SIKI MPUBHOCITHCS HaIlllOHAJIBHUMM,
KyJIbTYPHUMH OCOOJIUBOCTAMHU PI3HUX JCPIKAB.



