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OCOBJIMBOCTI PO3POEKN MAPKETUHI'OBUX CTPATEI'TH IS
B2B-KOMIIAHIN Y C®EPI IT

Punox IT B Ykpaini po3BuBaeThcs cTpiMkuMu Temrnamu. Y 2022 porii ekcropT
IT-mociyr mocsr 13,2% Bij 3araapHOr0 €KCIOPTY MOCIYT YKpaiHu, a 1oxia ckiaB 4%
BBII kpainu [1]. 3nauna yactrHa ekcropty | T-mociyr opieHTOBaHaA Ha CIIBIPAIIO 3
MDKHApOIHUMHU KomrmaHismMu y ¢dopmati B2B (business to business). Ilpu 1pomy
po3po0Ka MapKETHMHIOBUX cTpareriii mns punky B2B Bumarae po3yminHsa #oro
0COOJIMBOCTEM, a TAKOX aJanTarlii 10 BUCOKOI KOHKYpEeHIli y cerMeHTi | T.

Punok B2B — 1me cepenoBuiie, A€ TOBapU Ta TOCIYTH TPOJAIOTHCS
KOPIOPAaTUBHUM Kii€eHTaM. ['0JI0BHI 10ro 0co0JMBOCTI BKIFOYAOThH CKJIaJHHUI MPOIIEC
yYXBAJICHHS pIllleHb, TPUBAJl YroAu, HEOOXIJIHICTh MepCOoHami3allli MpOMo3uIliid Ta
BHCOKHI pPIBEHb B3a€MO3AJICKHOCTI MK MpojaBieM 1 mokymnmeM [2]. [as ycmixy B
B2B HeoOxiaH1 cTpaTeriuHi MapKeTHHTOBI MiIXO/AU, MEPCOHAMI3aIli MPOMO3UIIN Ta
YIPABIIHHS JTOBTOCTPOKOBUMH BIJTHOCHHAMH.

CyuacHi miaxoau 10 po3pooku B2B ctpareriii, 30kpema y cdepi I T, Bkimtouarotsh
o€ THAHAHHS BXIAHOTO Ta BUXigHoro mapkerwHry (inbound ta outbound) [3]. ITpu
IIbOMY BUIXiTHUA MapKETUHT I¢ HA3WBAIOTh TPAAUIIIHHUM Ta OMUCYIOTh HOTO SK
TEXHIKY, 1110 BUKOPUCTOBYEThCS (hipMaMu IS 3aJy4YE€HHSI MIUPOKOI TPOMACHKOCTI,
CIIOJIIBAIOYUCh OTPUMATH 3BOPOTHIN 3B'SI30K. 3aCTOCYBaHHS BUXIJHOTO MapKETHUHTY
OyayeThCsl Ha PO3MOBCIOJKEHHI MMOBIJOMIIEHB, 30KpEMa uepe3 pekiiaMy, Ta 4acTo Ha
HE3aI[IKaBJICHY ayJAUTOPII0 3 METOI0 301IBIIMTH POIaXi Ta OTpUMAaTH 10x0au [4].

BxigHuit MapkeTUHT — 11€ CTpAaTerisi BCTAHOBJICHHS 3B’SI3KY 3 MOTEHIIHHUMHU
KJIIIEHTaMHd 3a JIONOMOTOK pI3HOMAHITHUX 1H(QOPMATUBHUX Ta PO3BAKAIBHUX
MarepiaiiB, sIKI € MOTEHI[IHHO KOPUCHUMU JJIA caMoi ayauTopli. BukopucroByroun
3aco0u MacoBoi 1HQopMalii, Takli sK OJOrd Ta cOLiadbHI MEpexi, MapKeTOJIOrH
(OKyCYIOTBCS Ha CTBOPEHHI I[IHHOTO KOHTEHTY, KWW ayJIuTOpis 3HAMIE Ta 3axodye
CIOKMBATU CaMOCTIMHO. 3 1HIIOro OOKY, BXITHUI MapKETHHI MOXKHA MOSICHUTH SIK
dbopMy MapKeTHHTY, sSiKa BUMAarae Tyke O0OEpeHOTO TapreTyBaHHS ayJIUTOpii Ta
1H/IMBIiTyaJbHE CIIKYBaHHS Yepe3 sKiCHHUI KOHTEHT [4].

Y cyuacHomy B2B-cepemoBumii y cdepi IT, 3Baxaroum Ha BY3bKY
crierianizamio 06aratboX KOMIIaHIN, 1HCTPYMEHTH, SKI TPAAUIIMHO BIIHOCSITH 10
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BUXIJIHOTO MApKETUHTY (peKJIaMH1 KaMmaHii, IMEHJI-PO3CUIIKH 1 T.J.) MICTATh O3HAKHU
00EpEeKHOTO TapreTyBaHHS ayAMTOPii 3a JOMOMOTOI0 IHHOBAIIMHUX MOXKITUBOCTEH
CerMeTyBaHHS ¥ TapreTyBaHHS, 10 MPOMOHYIOTH Ku(poBi cepsicu [3].

3yCHIIIS BUXITHOTO MAapKETHHTY 30CEPE/HKYIOThCS Ha XOJIOJHUX PO3CHIIKaxX abo
x direct outreach (3BepHEHHS 10 IOTEHIIHUX KIIIEHTIB HANPSIMY Yepe3 eICKTPOHHY
nomTy uu LinkedIn). Okpim niboro, nepioguaHo 3acrocoByeTbest PPC-mapkeTusr (pay
per click), a came cTBOpeHHS peKIaMHHMX KaMIIaHi#i y IONTYKOBHKAaX YH Y COIMEpPErKax.
BaxxmBuM acriektom it 6aratboX KOMITaHid € Takox event marketing (mapketuHr
MmoJii), 110 TOJNATaE y BIABIAYBaHHI aKTyaJdbHUX Tajdy3eBUX IOAINH 3 METO
MPOCYBaHHS MPOYKTY Ta HAJIArOKEHHsI MapTHEPCTB [4].

[Ilo cTocyeThCs BXiTHOTO MapKETHUHTY, BiH HalYacTillle BKJIIOYA€ KOHTCHT-
MapkeTuHr Ta SEO-mapketwHr. J[0 KOHTEHT-MapKETHUHTY BiTHOCHUTHCS CTBOPCHHSI
1H(hOpMaTUBHUX IMyOMIKallid i OJIoTy Ta comMepex. Y AaHid cdepi MpamoTs 3
LinkedIn-ctopiakoro Ta YouTube-kanaiom xommanii, iHOmI Takox Facebook,
Instagram Ta inmmMu By>k4e cripsimoBaHuMHu conmMepekamu (GitHub, Medium i T.1.).
OxpiM myOsikariif Ha BJaCHUX pecypcax, KOMITaHii MOXKYTh MyOIiKyBaTH CTATTI Ta
MIpEeC-pesIi3y B OHJIANH Tally3eBUX BUJIAHHSAX.

He MeHI BaxJIMBUM aclieKTOM MapKETHHTOBOI cTpaTerii kommaniil y cdepi IT
€ ONTHMI3aIlis BeO-CTOPIHKH i morrykoBukiB (Search engine optimization, SEO).
30KpeMa NpOBOAATHCS 3aX0AU CIPSIMOBaH1 Ha (hOPMYBaHHS MEPENTIKY KIOYOBUX CIIIB
JUIA 3aCTOCYBaHHS B 3aIlyCKy PEKIAMHHMX KaMITaHId y TMOIIYKOBUKAX 1 HAITMCAHHS
TEKCTIB Il TaTgopM, JI€ PO3MIIIAIOThCS MaTrepianu kKommnadii. OKpiM 1IbOTO,
MOCTINHO BiIOCKOHAMOEThes UX (KOpUCTYBallbKUN JTOCBIA) BEOCANTY, BKIIOYAIOUH
3pyuHHMii iHTepdeiic, IHTYITHBHY HABIrallilo Ta €CTETUUHUI BUIIIS CTOPiHOK [3].

Tabn. 1 y3aranbpHIOE TIepeTiK OCHOBHUX BHJIIB MAapKETUHIOBUX 3aXOJIiB, SIKi
MOXKYTb 3acTocoByBatu B2B xommnanii y cdepi IT a1t mpocyBaHHS CBOTX MOCHYT.

Taomung 1
OcCHOBHI BUJIM 3aXO0/IiB BXiJHOTO Ta BUXiTHOTO MapKeTHHTY Jijisi B2B-
KoMIaHiit y coepi IT

Hanpsm Bun mapkeTHHroBux [Tpuknanu 3axo/iB
MApKETUHTY 3aX0iB

Buxiguwnii Direct Outreach [Tpsime 3BepHEHHS 0 MOTEHIIHHUX KIIEHTIB

(outbound) gepes imeitn, LinkedIn Ta inmmi miatdopmu.

MapKETUHT PPC-mapkeTHHr Pexnamui kammaHii B MOLIYKOBHKAaX Ta
COIIMEpEeKax.

MapkeTHHT oin BinBimyBaHHS Tanmy3eBUX MOJINA (BHUCTaBKH,

KoH(epeHILii, BeOiHapH Ta Mpe3eHTallii).

Bxinnmii (inbound) | KonTenT-mMapkeTHHr [TyGnikamii crateii y 6J103i.

MapKETHHT [TyGnikamii y conMepeskax KOMIaHii.
[TyOnmikamii crateii Ta mpec-pemi3iB y
rajly3eBHX BHJIAHHSIX.
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VYyacTh y 3anuci TaTy3eBUX MMOJIKACTIB.
SEO-ontumizaris 3aTBepUKEHHS NepeiKy KIIYOBUX CIIB IS
BUKOPDHUCTaHHS B KOHTCHTI Ta pPEKJIaMHUX
KaMITaHii.

BHeceHHs 3MiH y BUTJISI/] Ta HATOBHEHHS BEO-
CaliTy KOMMaHii 3 METO ONTHUMI3alil
KOPHCTYBAIIbKOT'O JIOCBIJTY.

Hocepeno: cghopmosano Ha ocrosi ddcepen [2-4]

Otxe, po3poOKka MapKeTHHTOBUX cTpaterii mnsa B2B-kommaniit y chepi IT
norpedye KOMIUIEKCHOTO IMIJIXOIy, IO BpaxoBye€ cHelUdIKy I[IbOTO PHHKY.
OcHoBHUMHU ocoOmmBocTIMU B2B-cermenta € ckiaguuii nmporec yxBajieHHs pillieHb,
HEOOX1IHICTh TepCcoHaji3aIli MPOMO3UIliii Ta JOBIMOCTPOKOBI BIIHOCHHH MIXK
kommnaHisiMu. EdexktnBHa MapkeTmHroBa crpateria mans B2B Bkimrowae moegHaHHS
BuxigHoro (outbound) ta BxigHoro (inbound) MapkeTHHTy Ta BKIIIOYA€E Pi3HI KaHAIH
pOCYBaHH, TakKi K XOJOIHI po3cuiku, PPC-peknaMy, MapKeTHHT MO, KOHTEHT-
mapketusr i SEO.
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PO3BUTOK MAPKETUHI'OBUX CTPATET'INA: BIJ «3EJIEHOI O»
BPEHIUHI'Y 1O EKOCBIIOMOI'O CIIOXKUBAHHA

CyyacHu#l CBIT CIOBHEHHUHM pPI3HOMAHITHUMHM BUKIHMKAMH, SIKI 3MYIIYIOTb
Cy0’€KTIB PUHKOBOI €KOHOMIKHM BJABAaTHCS 1O MEPEIOBUX METO/AIB KOHKYPEHTHOT
O0pOTHOU 1 MIIXOMAIB, CIIPSIMOBAHUX HA BIXKUBAHHS Ta 30€pEKEHHS HAsIBHUX MO3UITIH.
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