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['omoBHMMU BUKJIMKAMU JJI1 HEMPUOYTKOBUX I1HIIIATUB € OOMEXEH1 pecypcH,
BIJICYTHICTh CcTaJioro ¢iHaHCYBaHHS Ta HEJOBIpa YACTUHU ayAUTOpIi A0 OarogiiHux
npoektiB. JlocBim Poryad Ukraine aemoHcTpye, IO HaBiTh 13 MiHIMaJIbHUMU
pecypcamMu MOXKHA JOCATTH TIOMITHUX PE3yJIbTaTiB 3aBASKH KPEATHMBHHUM IIiIX0JIaM,
KoJabopartisiM Ta upPOBUM KaHAIIAM.
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LINKEDIN AK IHCTPYMEHT IHTEPHET-MAPKETHUHI'Y ¥ B2B-
KOMYHIKANIAX: ITIOETAITHA CTPATEI'TA 3AJTYYEHHSA JIIAIB

Tpanuuiiino y B2B-cermenTi nomiHyBaB ocoOuctuil (opmar B3aemomii 3
KJIIEHTaMU 4epe3 3yCTpidl, BUCTaBKM Ta KoHpepeHwii. Takuil miaxil BBaKaeTbCs
eeKTUBHUM st (POpMyBaHHS JOBIPH 1 CTaJuX MAPTHEPCHKUX BIJHOCHH, IO
3YMOBJIEHO CKJIaaHicTIO B2B-mpomo3wiiii, 0O0MEXEHOI KUIBKICTIO yroj W
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cunenudikoro rmporeciB 3akymiBeab [1]. 3 po3BUTKOM HHPPOBUX TEXHOJIOTIH
aKTyaJli3yeThCcsl MoTpeda B IHTErpamii collaJbHUX IUaThopM y cHCTeMy Oi3Hec-
KOMYHiKarli#i, oxuiero 3 skux € LinkedIn. EdextuBna reneparis migis Ha LinkedIn
BHMAarae BIIPOBA/>KEHHS IOBFOCTPOKOBOT MIOETAMHOI CTpaTerii.

[Tepmmm  erarmoM pos3rismaeTbess onTumizamiss mpodimo. Ile cBoepigna
“BiTprHA” B IIU(PPOBOMY IIPOCTOPI, L0 JEMOHCTPYE EKCIEPTU3Y KOMIIaHii Ta IHHICTb
il mpomoswurii. lleli mpomec mepemdadae CTBOPEHHS MPHUBAOIMBOTO 3aroJIOBKY,
3MICTOBHOTO PE3IOME€ 3 BUKOPHCTAHHSM PEJIEBAHTHUX KIIIOYOBHUX CIiB, SIKICHOTO
BI3yaJIbHOTO KOHTEHTY [2]. BayKIMBUM Takok € O3/ JOCBITY 3 OMKCOM KITFOYOBUX
IIPOEKTIB, KOMIIETCHIIIN 1 pe3ynbTaTiB, KU (HopMye HOBIPY 3 OOKY MOTEHIIIHHUX
napTHepiB 1 KIieHTIB. OnTuMizalliss npoduio € CKJIaJ0BOI0 CTpaTerii ynpaBiliHHS
OHJIAWH-TIPUCYTHICTIO Ta LHU(PPOBOI 1JIEHTUYHICTIO, aJpKE€ TMPABWIBHUNA MII0IP
KJIFOYOBHX CJI1B MIABUILY€ BUAUMICTH NPOQPLIIO I PO3UIMPEHHS HIJILOBOI ayAUTOPIT
[2].

JlpyruM eTamoM BBa)XA€ThCS CTBOPEHHS Ta PO3MOBCIOKEHHS IIHHOTO
KOHTeHTY. [lommpeHHs ramgy3eBUX aHAIITUYHUX MaTepiajiB, aBTOPCHKUX TyMOK 1
cTaTeil CTBOPIOIOTH JUIsi KOMIIAHIi peryTallilo HaIIiHOTO JpKepesa, Mo 301IbIrye
sanydenns LA [2].

[IpoakTuBHA B3a€EMOJISl € HACTYIHHM €TaloM Yy IMpoleci reHepauii JiaiB.
BaxxnuBuM € He JMIIe NOLIMPEHHS KOHTEHTY, a i y4acTb B OOTOBOPEHHSIX, OOMIH
CKCIIEPTH3010 1 B3aemojis 3 Jjgomucamu JijgepiB aymok [2]. Ile 3abe3meuye
Oe3nocepeIHIi KOHTAKT MK ITPEACTABHUKOM KOMIIaH1i Ta MOTEHIIIHHUM KJI1EHTOM, 1110
cipusic (pOpMyBaHHIO CTOCYHKIB B OHJIAMH-TIPOCTOPI Ta 3MIIHEHHIO aBTOPUTETY
eKcIiepTa y CBOiM ramysi.

Hactynuuit crpareriuamii eram mependadae poOOTy 3 JigaMd 4Yepes
MEepPCOHAJI30BaHy KOMyHIKallito. OJHUM 13 KIIOUOBUX 1HCTPYMEHTIB Ha IjaTdhopmi
LinkedIn e Sales Navigator. 3apnsku po3mmpeHuM (GiIbTpaM MOIIYyKy (3a MocaIo0rko,
rajry33io, po3MipoM KOMIIaHIi TOIO), IHAWBIAyadIbHUM PEKOMEH/IALISIM PEJIEBAaHTHUX
JTimiB Ta KommaHii, a Takox ¢yHkmii InMail (mepconanizoBaHi MOBITOMIICHHS
NOTCHIIHHUM KJIIEHTaM, 3 SKMMH paHilie He OyJ0 BCTaHOBJIEHO KOHTakT), Sales
Navigator cnpuse edekTHBHOMY Hajaro/keHHio kouTakTiB [3]. Ha mmardopmi
nocTyrnHa (GYHKITIS BiICTEKEHHSI aKTHBHOCT1 KOpHUCTYyBauiB Ta iHTerpaitis 3 CRM, mo
crpoiiye cymnpoBia kmeHTiB [3]. 3aBasku 11bOMYy KOMIaHIi MOXYTh 3IIHCHIOBATH
TOYHE TapreTyBaHHs, HAJAIITOBYBATH IMEPCOHANII30BaHy KOMYHIKAIlIO 1 OyayBaTu
JOBIPJIMBI, TOBFOTPUBAJ BIIHOCUHHM 3 IIJILOBOIO ayIUTOPIELO.

Jlami posmisgaeThes IUIaTHA pekiama, 3okpema dyepe3 LinkedIn Ads —
e(eKTUBHUN 1HCTPYMEHT JIJISi PO3IIUPEHHS OXOIUICHHS M TOYHOTO TapreTyBaHHS B
B2B-cermenti. LinkedIn npomnonye pisHoMaHiTHI hopMaT, cepe IKUX CIIOHCOPOBaHi
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JIOTIMCH, TIOB1JIOMJICHHSI, TMHAMIUHI Ta TEKCTOB1 OTOJIONICHHSI. A TOYHI MapaMeTpu
TapreTUHTy 1 BOyJ0BaHa aHAIITHKA JO3BOJISIIOTh €(EKTUBHO KEPyBaTH KaMITaHISIMH,
aJIalTOBYBaTH KOHTEHT ¥ MiABHIIyBaTH KOHBepcii [4].

OctanHiM eTaroM € MoHiTopuHT Ta aHami3 LinkedIn-akrusuocri. [Tnatdopma
HAJa€ aHANITUYHI JaHl I0AO0 €QEKTUBHOCTI JOMMCIB, PIBHSA 3alydeHOCTI Ta
pe3yNbTaTiB PEKJIaMHUX KaMITaHii, 10 O03BOJIAE€ OMEPATUBHO KOPUTYBATHU MITXOIH i
aJIAIITOBYBATH CTPATETiI0 B3a€EMO/II1 3 IOTESHIIIHHUMU KiTieHTaMu [2].

onTMmmMiIaALLIA o1
nMPOD@ILIIO

CTBOPEHHSA LLIHHOIo

o2 KOHTEHTY

MPOAKTUMMBHA

B3AEMOOIA o=

MEPCOHAJIIBOBAHA

g - O4 KOMYHIKALLIA 3 JIIOAMM
MIATHA .
PEKNAMA | OS5 *

o6 AHANITNKA TA
KOPUMMIryBAHHSA

EPDPEKTVMBHA
NIOOrEHEPALLIA

Puc. 1. — Cxnanosi ehektuBHOI cTparerii jimoreHeparii y LinkedIn
(B2B-cermenr)

Horcepeno: cgpopmosano asmopom na ocrosi [2]

[{udposuit mapketunr y LinkedIn moennye opraHiuHi Ta miatHi cTparerii Jis
3anmydeHHs skicHux miaiB. Hapasi LinkedIn e Haii6inpmoro npodeciiiHoo Mepexero y
CBITI, fIKa HaNMYy€e MOHa 1 Mibsip/T KOPUCTYBaviB, cepell SKUX — MoHa 67 MiTbIOHIB
KOMITaHii. 3a TaHUMHU TOCHTiKeHb, 82% B2B-mapkeTooriB 3a3Ha4mMIIA, M0 JOCATIH
HalKkpaiux pe3yapTaTiB came uepe3 LinkedIn, a 40% moBigomuy, 1110 3MOTIIH 3HANTH
KJIIEHTIB 3aBJIsAKH ik tutatdopmi [5].

Takum umnom, LinkedIn e nmotyxaum iHCcTpyMeHnToM st B2B-komyHikarrii,
MoTPeOYIOYM BOPOBA/KEHHS IUTICHOI, ToeTanHoi ctpaterii. KokeH eram BHUKOHYe€
okpeMy (GYHKIIII0 y mpolieci popMyBaHHS JOBIPH, 3aTyUYCHHS MOTCHIIIMHUX KIIIEHTIB
Ta MiJBUIIEHHS KOHBepcid. Came CUCTeMHMU MiaXia J103BoJisie Oi3HECYy €(EeKTUBHO
BUKOPUCTOBYBAaTH MOKJIIMBOCTI Tuiaropmu, OyAayBaTH JOBrOTPUBAJIl BIJHOCHHH 3
IIITHOBOIO ayIUTOPIEIO Ta TOCATATH CTAIUX PE3yJIbTaTiB y TeHepaiii B2B-mimis.
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CYYACHI TEHJAEHIIII BAKOPUCTAHHS COUIAJIBHUX MEPEX SIK
OCHOBHOI'O KAHAJIY ®OPMYBAHHS BPEHAY

JBaaIsATh Mepiie CTOMITTS — Nepioj] OypXIMBOTO PO3BUTKY HAYKH Ta TEXHIKH.
OnHuM 13 HaWMONIMPEHIMUX MPUKIAAIB HOBITHIX TEXHOJIOTIH, IO MOCiJIa€ Barome
MICIIE y KUTTI JIIOJMHH, € colllalibHi Mepexi. Hapa3i came BoHM CcTaroTh Bce OUIBII
BOKJIMBUM 1HCTPYMEHTOM MAapKETHHTY, KW BUKOPHUCTOBYIOTh KOMITaHIi 3 METOIO
(dhopMyBaHHS BIacHOro OpeHay. 3a OCTaHHI pokH chopmyBajgach HU3KA KIOUOBUX
TEHJEHLIA BUKOPUCTaHHS COLIAJBHUX MEPEeX y SKOCTI OCHOBHOIO KaHAly HOTO
(dhopMyBaHHS, 1110 BAXJIMBO PO3TIITHYTH OUTBIII JETATBHO Yy TAaHOMY JOCIIIKEHHI.

BapTo 3a3HaunTH, 10 Ha CHOTOJIHI COIIaJIbHI MEpPEXi CTAalTh BCE OLIBII
MOIIMPEHUMHU, TUM CAMHUM CIYTYIOUM OJIHIEI0 3 HAWOUIBII BaXKJIMBUX CKJIAQTHUKIB
BIPTyaJIbHOTO CEpPEJOBHINA Ta IHTEPHET-KOMYHIKAIIA. 3TiTHO 3 BU3HAYCHHSIM,
coliajbHI Mepexi — 11e maTdopMma, oHJIaliH-cepBic a00 BeOCAWT, MpU3HAYCHUHN ISt
o0y 10BH, BiIOOpaKEHHS Ta OopraHizallli colllaJbHUX BiIHOCHUH. KpiM Toro, 3riHO 3
BU3HaueHHsIM, ske Hagae C.C. depyiiko, coIliagbHI MEpeki — I€ «colllajgbHa
CTPYKTypa, 10 00’€IHye JIIOACH 3 OJHAKOBUMHU iHTEpecaMmH, BIOJIOOaAHHSAMH, a0o
NPOCTO IS CIUIKYBaHHS 1 TOMIYKY HOBHX 3HaiomcTB» [1]. 3 ormsay Ha 1ie,
MIIKPECINMO, IO COIiaJIbHI Mepexi — 11e 0COOMUBI BeOpEeCypcH, sIKi CTBOPEHI IS
TOTO, MO0 3a0e3MeUuTH CHUIKYBAaHHA MIXK PI3SHUMH KOPHUCTyBayaMU B MEpexi
InTepuer, 0OMiH OTO Ta BiI€O, @ TAKOK PI3HOMAHITHUX (haiiJIiB; MOIIMPEHHS PI3HOTO
poay iHdopMmaiii Ha OCOOMCTHUX CTOpIHKaxX, IyOJiKaiiii HOBUH, 00 €IHAHHS
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