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METO/U E®OEKTUBHOI'O PO3BUTKY CTAPTAIIIB

Crapranu € BaXXJMBOK YaCTUHOK CYy4aCHOIO0 E€KOHOMIYHOTO
CTAaHOBHMINA PI3HUX KpaiH. BoHM [momomaraioTh poO3BUBATH 1HHOBAIII,
CTBOPIOBAaTH HOBI po0OOYl MiCIs, @ TaKOX MIATPUMYBATU E€KOHOMIYHUI
pO3BUTOK JepxaB. [Ipore mporiec CTBOPEHHS HOBOTO OI3HECY 3aBXKIU
Hernepen0adyyBaHuM 1 JyXe€ 4acTO CKIAIHHUM, 10 OOYMOBJIEHO BEIUKOIO
KUIBKICTIO (DaKTOpiB, AKI BIUIMBAIOTh HA YCHINIHICTh UM HEYCHIIIHICTH
0i3Hecy. ToMy AOCHi)KEHHS YWHHUKIB BIUIMBY Ha CTapTalnud € BKpai
HEOOXIAHUM JUIsl MIABUINEHHS PE3YJIbTATUBHOCTI iXHBOI JIISUTBHOCTI.
OKpiM [OTO BAXKIUBO TOCHIHKYBATH METOJH, SIKUMH IMOCITYTOBYKOTHCS
KEpIBHUKM CTapTaliB Ha I[IOYAaTKOBUX €Tamax, TOMYy IO BOHH
Oe3mocepeIHO BIUIMBAIOTH HAa YMOBH, Y SKHX CTapTam IMOYHWHAE CBOIO
IISUIBHICTD.

JlocniIPKEeHHSIMU  CTapTaliB B HAyKOBOMY mpoctopl 3aitmanucek O.
Mpuxina [6], C. bmank [11], A. I'xe3i [13, 14]. Tematuka imeu, sKi
HalvacTille BUCBITICHI y poOOTax IUX JOCTITHUKIB OXOILIIOE BU3HAYCHHS
1 PpO3BUTOK CTapTamiB, OCHOBHI NPUYMHU TMPOBAy CTApTaIliB,
TOCHIIKEHHS P13HUX O13HEC-MO/IEJIeH Ta MOPIBHSIHHSA 1X M1k CO0OIO.

Ha choromHimHi# JeHh BIIOMO JACKUIbKA TJIyMadeHb MOHSTTA
«crapranm». HaBemeMo Jekiibka NMpuKIaniB: 1) crapram — Iie HEBEIMKA
KOMIIaHisA, sfka Xode MacmradyBatuch [11]; 2) crapram — me HoOBa
KOMITIaHIsl Ha PUHKY, sKa Oa)kae peani3yBaTHCh 3a KOPOTKUH TEpPMIH 1 3
HEBEJIMKMMH 1HBECTHIIIMHUMU BKJIagamH [4, €. 21]; 3) crapram — 11e HOBa,
1HHOBAIlilHa KOMIIaHisA, fKa pealizye cede Ha pHUHKY 1 Mepegdayae
OTPUMAaHHSI €EKOHOMIYHOTO IPUOYTKY B KOPOTKI TepMiHH [5, C.26]. Sk mu
MOKEMO OauWTU BCl BHIINEHAaBEIEH] BHU3HAYECHHA 00’€AHAH]I TaKUMH
O3HAKaMH SIK HOBITHICTb, HEBEJIMKHUI PO3MIP, MOXKIMBUNA IIBUAKUANA 3PICT
KOMITaHii B yMOBax pHUHKY. TakoXX XoueMO BHAUINTH OCHOBHI eTamu
pPO3BUTKY cTapTamiB. Ha choromHimHii AeHb HAyKOBIIl HE TIUIIINA 10
YiTKO BHU3HA4Y€HO1 Kiacudikaiii, TOMYy MH HOCIYrOByBaTUMEMOCH
cuctemoro Jlepradosoi [8].

OCHOBHUMHM €TamlaMHU PO3BUTKY CTapTamy 3a II€0 CHCTEMOIO
BH3HAYalOTh: 1) imeto, TOOTO MIATOTOBYMI MpoIeC, IO IepPeaye
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CTBOPEHHIO CTapTaly, BIIPOJOBXK SKOTO 3’ SIBISETHCA 1715 UM TIMoTe3a, sIKa
B TOJAJBIIOMY CTa€ BTIJIEHA Y BUIIAAI TPOAYKTY YU TOCIYTH.
OCHOBHMMU 3aBJIaHHSIMHU I[bOTO €TaIy € JIOCTIHKEHHS PUHKY, BUBUCHHS
KOHKYPEHTIB, aHami3 moTped 1 crnoxuBadiB, 2) po3poOKy crapraiy,
BIIPOJIOBXK SIKOi 3a3BMYAil CTBOPIOIOTH OI3HEC IUIaH YW 3BUYANHUN TUIaH
HEOOX1THUH JUTs peattizamii i1ei y )KUTTs; 3) TECTYBaHHS YM MEePEBipKy iei
Ha OJKATTE3JATHICTP B YMOBax pHHKY; 4) BIpPOBaPKCHHI — TOOTO
CTBOPEHHS 1 3aIlyCK CTapTaily, BIPOJOBXK SKOTO TOJIOBHUM 3aBJAaHHSIM €
NPUBEPHEHHS YBaru CIOXHUBa4yiB Ta €(EKTUBHE IMPOCYBaHHS CBOTO
HPOAYKTY/TIOCIYTH Ha PUHKY; 5) MacmTaOyBaHHS YW BHXij Oi3HeCy Ha
HOBl PUHKH, 3aJIy4€HHS IHBECTHUIIIM, 301IbLIEHHA OOCATY MPOAAXIB YU
YaCcTKM pUHKY [8, €.25-27].

BuienaBeseHi eTanmu pPO3BUTKY CTapTaly IMOKa3ylOTh HACKIIBKH
BaXJIMBE IM0YATKOBE IUTAHYBaHHS JJII CTapTalliB y MIHJIMBUX YMOBax
puHKY. 30Kpema 110 Temy aochimkyBaia O. MpuxiHa, 3a3Ha4ar0qu: «9uM
BIIAJIIIIIOI0 € 0OpaHa MIAMPUEMCTBOM MOJACHIH IMTPOBAKCHHS O13HECY, THM
CTIHKIIIOW ¥ edekTuBHIIIOW Oyje peanizallis WOro crparerii Hagami, a
OpraHidyBaHHs Oi3Hec-TIpolieciB HaOyjae onTuMmanbHOCTI» [6, C. 66].
BianoBigHO y IpakTUYHOMY 3aCTOCYBaHH1 OyJI0 ONMKHCAHO Pi3HI METOAUKH,
Yy AK iX Ha3WUBalOTh OI3HEC-MOJeNl, SIKI JomoMaraloTh e()EKTHUBHO
MOKa3aTH OpraHi3alliHUNd Ta EKOHOMIYHUW MOTEHI[al sl PO3BUTKY
i IPUEMCTBA.

Huxde My onmuiieMo TpU METOAMKHU peaiszaliii crapramis: Business
Model Canvas, Customer Development i Lean Startup. Boan naiiyacrime
3aCTOCOBYIOThCSl ~ CTapTanamMu JUisl  IUIAaHYBaHHS Ta  MOJAJIbLIOTO
PO3IIUPEHHS CBOET T1SIITBHOCTI.

Mu posmounemo i3 Meroxy Business Model Canvas. OcHoBHuii
npoliiec po3poOKu cTapTaimy 3a UM METOAOM IOJSATaE y BUOKPEMIICHHI Ta
po3poli 9 KIIIOYOBHUX TMOKA3HMKIB JUIsl  YCHIIIHOCTI MailOyTHBOTO
crapramry. O. bnank ommcaB ix sk: 1) mimmicts (value proposition); 2)
aymutopis (customer segments); 3) kanamm (channels); 4) mnpodins
kopuctyBaua (customer interface); 5) ximrouoni aktuBHOCTI (Key activities);
6) pecypcu (key resources); 7) maptaepu (Key partners); 8) mopaenb
monetu3amii (revenue model): 9) minoBa crpykTypa (COSt structure).
OcHoOBHHUII TIpolieC KM BapTO 3pOOUTH, 1€ MEPEBIPUTH Pi3HI TINOTE3U 3
UX JIeB’ATH OJIOKIB, IiCIs 4yoro Oyxae Jjerme copmyBaTH KIHIIEBHI
BUTJISA cBOTO crapramy [11].

Meron Customer Development ¢okycyerbess Ha  MONIIYKY
CIIO’KMBAYiB, iXHbOMY aHaji31 Ta PO3YMIHHI IXHbOI MOBEAIHKH, TOTPEO Ta
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MOIITYKY PIII€HB, K1 3aJ0BOJIBHATH MOTCHIIMHUX KOPUCTYBAUIB 1 3HU3SITH
3arajbHl PHU3UKU TMpoBally cTapramy. Sk Mu 0OayuMo, CIIOKHBa4di €
OPIOPUTETOM [IJIi LIbOTO METOAY, OCKUIBKM CTapTand Ha MOYaTKOBUX
eTamax OuIbIIEe PO3BUBAIOTH CIOXKHBAYIB HIK 3HAMOMIISITBCSA 13 IXHIMHU
npoaykTamu [17].

Lean Startup - e MeToauKa, sKa JOIMoMara€ Ha MOYaTKOBHUX €Talax
IUTaHYBaHHA Ta PO3BUTKY CTapTamiB. Y 11 OCHOBI JEXHUTh JCKUIbKa
KJIIFOYOBMX IIPUHIIUIIIB, SKI BHPI3HIIOTH 11 3 IMOMIXK I1HIIMX METO/IIB
PO3BUTKY cTapTamiB. llepmmm TakuM MyHKTOM BH3HAYalOTh CTBOPEHHS
0a3uCHOI TINOTE3W, SKY TMOTIM TEPEBIPAIOT, Ta JONPAlbOBYIOTh Y
pe3yabTaTl AISIbHOCTI ctapTamy. L{io rimoresy 3a3Buyail peamnizyroTh Y
BUTIIAAI MiHIMaJIbHO-XHUTTE3MaTHOrO Tpoaykry (minimal viable product),
SKMA MOJKJIMBO BHITYCKATH Ha PUHOK 1 MPEACTaBIATH criokuBadam [11].
HactynmHuM eramoM € TiepeBipKa TIMOTE3W Yy PEXKUMI peaibHOTO
3BOPOTHOrO 3B’s13Ky. HaifuacTime crapTanu BiIIIYKOBYIOTh CBOIO IIJILOBY
ayAUTOPII0 HA PUHKY, MICIA YOT0 JEMOHCTPYIOTh IM MPOTOTHUIT IPOAYKTY 1
IpOCSATh HAJaTU CBOi KOMEHTapi. TakuM 4YMHOM, L€ METOJ MOJsIrae y
Oe3lmepepBHOMY Jialo31 MDK cTapTranioM Ta crnoxkuBadeM. OCHOBHI
nepeBaru b0ro METO1y MOJISATaloTh V:

1)  YitkoMy po3mojiiai 0OMEKEHHX PeCypCiB, sSKI CIIPIMOBYIOTHCS
Ha BJOCKOHAJICHHS TPOAYKTY UM TOCIYrd BIAMOBIAHO J0 ia0eKy
CIIO’KHBAYiB;

2) 3MEHIIYIOTbCSA TEPMIHH PO3POOKH TPOAYKTY, IO TaKOX
JlorIoMarae 31 3MEHIISHHSIM KUJIBKOCTI NMOYATKOBUX I1HBECTHIIIH, a TaKOX
MIPOTHO3YE MBUAIINN BUX1] HA PHHOK;

3) besnocepemHs cmiBmpal i3 CHOKMBa4aMHM TaKOX JOIOMAarae
3HU3UTHU PU3UKH MPOBAIBHOCTI MPOAYKTY 1 CTapTany B HemependauyBaHUX
PUHKOBHX YMOBaX.

[licns onucy BCiX TPhOX METOMIB MOXEMO OAaUUTH [K CIUIbHI TaK i
BIZIMIHHI pUCH MiX HUMH. Hacammepesn, 3ocepeauMoOCh Ha CIUIBHUX
pucax, a came Ha (axkri, mo meron Lean Startup mae y cBoemy 3MmicTi
yacTuHy Big Metomy Customer Development, TouHime 3BepHEHHS 0
0e3nocepeHbO1 ayAuTopii y momykKy (igdexky Ha CBOi MPOIYKTH 1
MOCJIYTHU 3 METOI0 BAOCKOHAJICHHS. TakoX BapTO 3a3HAYUTU MPO CHIILHY
pucy mix merogamu Lean Startup i Business Model Canvas, 1o nosisirae y
noOy/IoBl Ta TEpeBIpIll PI3HUX TiNOTE3 MOA0 (YHKI[IOHYBAHHS CBOTO
crapTany. SIKIo X aHajgi3yBaTH BIAMIHHOCTI MU MOXKEMO CIOCTEpIraTw,
mo merox Business Model Canvas € noBoii TeopeTWYHHM i OLTbIIE
CKOHIICHTPOBAaHMM Ha IIJJaHyBaHHI CTapTamy B KIIOYOBHUX JI€B’SITH
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meronaukax, koiau  Customer Development Ta Lean  Startup
KOHIICHTPYIOTHCS HAa MPAKTUYHOMY PO3POOJICHHI MPOAYKTY, SIKMM MICHs
IILOTO BUIO3MIHIOETHCS 32 IOIMTOMOTOI0 3BOPOTHOTO 3B’SI3KY CIIOYKHBAYIB.

Takum uywHOM, y AaHOMY MAOCHIKEHI OyJI0 KOPOTKO OIHCAHO
OCHOBHI TE€3HW IIOJAO TOHSATTS CTapTam, WOro €Tamd pPO3BUTKY Ta TPHU
METOJMKHU, SIKI BUKOPUCTOBYIOTh [IJIsl IUIaHyBaHHs ctapramy. [lomamblie
JOCIIIJPKEHHSI MOX€ OpIEHTYBAaTUCh Ha OUIbII JeTalbHE TMOPIBHIHHSA
ONHCAHUX METOJMIB MIX COO0O0I0, MOIIYK iXHIX HEHOJIKIB, OIHC JaHUX
METO/IB Ha MPaKTUYHUX TMPHUKIAJaX CTapTamiB Ta MOXIJIMBI CIIOCOOU
IXHBOT'O BJOCKOHAJICHHS.
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THE INFLUENCE OF SOCIO-PSYCHOLOGICAL
MANAGEMENT METHODS ON THE STRESS LEVEL OF
SEAFARER

The maritime is a complex industry that requires high
professionalism, special knowledge and skills. Working on a ship requires
the use of heavy physical labor in very specific conditions with a high
degree of danger to the life and health of a specialist. The negative side of



