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Takum  4YuMHOM, yIOCKOHAJEHHS  MEHEIXKMEHTY 30yTOBOi  JISUTBHOCTI
MIPOMHUCIIOBUX TIAMPUEMCTB TOBHHHO TPYHTYBAaTHUCS Ha TOEIHAHHI TPaAUIIHHUX
METO/IIB YIIPaBIiHHA 3 IHHOBAI[IHHUMH TEXHOJIOT1SIMH, OPIEHTALI€I0 HA TOTPEOU PUHKY
Ta TOCTIMHUM TMIJABUIICHHSIM €(GEeKTUBHOCTI YMPaBIIHCHKUX TporieciB. Peamizarris
TaKUX MiAXOJIB COPHUATHME IMIJABUIIEHHIO KOHKYPEHTOCIIPOMOYKHOCTI MIIIMPUEMCTB,
3MIITHEHHIO X MMO3MIIiI HAa PUHKY Ta 3a0€3MEUYCHHIO CTAJIOr0 CKOHOMIYHOTO PO3BUTKY
B YMOBaX Cy4acHOi pUHKOBOI €KOHOMIKH.
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®OPMYBAHHS MAPKETUHI'OBOI CTPATEI'I B2B-ATI'EHIIII B
YMOBAX [IU®POBI3AIIIL

Hudporizaiis Oi3HEC-cepeoBUIla CYTTEBO TpaHCHOpPMyE MIAXOAU 10
(dbopMyBaHHS MAapKETHHTOBOI CTpaTerii MiANPUEMCTB, IO OCOOJMBO aKTyaJIbHO IS
koMmranit B2B-cektopy, e TpaauiliitHi Mo/eli MPOCYBaHHS MOCTYIAITHCS MiCIIEM
M(pPOBUM 1HCTpYMEHTaM MOOYIOBU JIOBIPU Ta 3ay4EHHS KJIIE€HTIB. MapKeTHHTOBI
areHilii, mo cremani3yroTecs Ha digital-npocyBanHi, MOTPeOyIOTh YITKOI BIACHOI
CTpaTerii pO3BUTKY K YMOBH KOHKYPEHTOCITPOMOMXHOCTI.

AHaJli3 HayKOBOI JIITEpAaTypu 3aCBIIUYE EBOJIOIIIO MOHSITTS «CTpaTeris BiJ
pecypcHo-aaMiHicTpaTuBHOrO Tiaxoay A. Uenmepa [7] 40 AMHAMIYHUX KOHIICTIN
cydacHocti. I'. Minnbepr noBiB, 1m0 cTpaterisi (GopMyeTbcsl SK CTIAKHI TaTepH
MOBEIIHKK KOMIIaHIi, 10 MO’>K€ BHHHMKATH SK 3a3JaJieTigb 3aIlJITaHOBAHO, TaK 1
crioHTadHo [3]. Y 2023-2025 pokax q0CiiTHUKH (PIKCYIOTh IEPEXiJl BIJ] CTATUYHUX JI0
agantuBHux mozeneit: H. Ctpyk ta O. Kanpane BU3Ha4at0Th Cy4acHy MapKETUHIOBY
CTpaTerito SIK CUCTEMY Y3TOJKEHHS IIiJIeH MiANPUEMCTBA 3 MOT0 MOMKJIMBOCTSIMH Ta
3aIMTaMy pUHKY [6].

Cnenudika B2B-puHKy CyTT€BO BIUIMBA€E Ha JIOTIKY MOOYIOBH MapKETHHTOBOI
ctparerii. ¥ B2B-cermenTi aie kymiBenbHuit komiteT (Decision Making Units), o B
cepenHboOMy Hajiuye moHaj 11 yJacHUKIB, 3yMOBIIOIOUN TPUBATIUHN UK YTOIU — JI0
120 guiB 1 Ouneine [4]. Ile Bumarae ctparerii moetarmHoro ¢GopMyBaHHs JOBIpH: 3a
ganuMu aHaiiTuaHoro 3BiTy Edelman [8], 88% B2B-noxymnuiB HagaioTh nepeBary
MOCTavYaJIbHUKAM, SIK1 AU THCS €KCIIEPTHUM KOHTEHTOM I11€ Ha €Tarll OLIIHKY BapiaHTiB.

Mertonosnoris (GopMyBaHHS MapKETHHIOBOI CTpaTerii nepeadadae MOCIiIOBHY
peaizallito KJIH040BHX €TaliB: BiJl aHaJli3y CEPEAOBUINA J0 OLIIHIOBAaHHS PE3yJIbTaTiB.
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Kob6eus /1. JI. nponoHye BocbMueTanHy Mo/ienb, Ae 6a30BUM iHCTpyMeHToM € SWOT-
aHaJli3 AJig OLIHKYA BHYTPIIIHIX Ta 30BHIMHIX (hakTopiB [2]. [IpuHINIIOBO Ba)XITHUBOIO
PHUCOI0 CYYacHOT METOJOJIOTIi € IUKJIYHICTh: PEe3yJbTaTh OLIHIOBAHHS KOPUTYIOThH
HACTYITHUM IUKJI IUIAHYBaHHS, IO BIJIPI3HSAE MPOIECHUM MiAXiA BiJ KJIACHYHOTO
niHiHOTO [10]. Y3aransHeHy MOJCNb €TaliB 3 IHCTPYMEHTapieM HaBEICHO Y TaOJIHIII.

Tabnuys 1
Eranu ¢gopmyBanHst MapkeTHHIoBoI cTparerii B2B-arenuii ta
IHCTpyMeHTapii
Eran 3micT KurouoBi incTpymenTH
Anami3 cepenoBuma (OIiHKa 30BHIIIHIX Ta BHYTPIIIHIX SWOT-anani3, PEST- anamnis,
(bakTOpiB BIUIMBY HA JISIbHICTD areHIIii. Mozenb 5 cun [loptepa.
Buznauenns miierd i [@opMyBaHHs CTpaTEriyHUX IIISH Ta ICP (Ideal Customer Profile),
CerMeHTaLlist ineHTu(iKalis MIbOBUX CETMEHTIB puHKY. |Meronoioris SMART.
Bubip crparerii Ta |OOpaHHS KOHKYPEHTHOI CTpaTerii Ta Matpuusg BCG, Matpuns
MO3UIIOHYBaHHSI (bopmyBaHHs yHiKanbHOT puHKOBOI no3uwii. [McKinsey, crparerii [Toprepa.
Peanizaris BripoBaxeHHst 00paHoi cTpaterii yepes Kommuiekc mapkerunry 7P,
KOMILJIEKC MApPKETHHTOBHX 3aXO/IiB. KOHTeHT-cTpaterisi, LinkedIn|
Social Selling.
OniHOBaHHS Ta MOHITOPUHT PE3yJIbTATIB Ta aIaNTaIlis KPI, SSI (Social Selling
KOPHUT'YBaHHS CTpaTerii 10 3MiH cepeIOBHIIIA. Index), ROI, CAC.

IDicepeno: cucmemamuzoeano Ha ocnogi [1; 2; 10, 11]

B ymoBax nudposizaiiii kiro4oBUM MaiigaHuukoM peanizaiii B2B-ctpareriit €
LinkedIn, mo renepye 80% B2B-migiB i3 comianbaux mepex [11]. LlenTpanbpHOIO
KOHIIETIIII€I0 cTae iHTenekTyanbHe ginepctBo (Thought Leadership) — mo3uiionyBanss
¢daxiBusg SK €KclepTa uepe3 CHCTEeMAaTUYHE TMOIIMPEHHS KOPUCHOTO KOHTEHTY.
TeopeTnyHUM MIAIPYHTAM € MapKeTHHT BigHOocHH: K. ['penpooc noBoauTh, 1110 y cdepi
MOCJIYT LIHHICTh CTBOPIOETHCS B mporieci B3aemoxii [9], a . Tic migkpecitoe, 1o
CTpaTeriyHa nepeBara BU3HAYA€ThCS 3IaTHICTIO MIANPUEMCTBA aIallTyBATUCA J10 3MiH
cepenosuiia [12].

Ha ocHOBI poBeI€HOT0 TEOPETUUHOT'O aHaJI13y BCTAHOBJICHO, 1110 MAPKETUHIOBA
ctpareris B2B-arennii B ymoBax mmdposizaiii Mae OyayBaTHUCS Ha TpPbOX
B32€MOIIOB'SI3aHUX MMPUHITUTIAX : aJTAITUBHOCTI (31aTHICTH IIBUKO pearyBaTu Ha 3MiHU
m1aTpopM 1 PUHKY), €KCHEPTHOCTI ((POpMyBaHHS IHTEIEKTYyalbHOTO JIAEpCTBa K
OCHOBHOI'O KOHKYPEHTHOT'O aKTHBY) Ta pesUiiHOCTI (1oOyaoBa JOBrOCTPOKOBHUX
BIIHOCHH 13 KJII€EHTaMU Yepe3 MEPCOHANII30BaHy KOMYHiKaIlito). MeTo 00T 9HO0
OCHOBOIO € IIUKJIIYHA MO/IEIb CTPATETIYHOIO TIaHyBaHHs, 1110 moeanye SWOT-anainis,
cermenTartito 3a ICP Tta cuctremy KPI nys iudpoBux kanamis.
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MAPKETUHI'OBE IINIAHYBAHHS JTOT'ICTUYHOI
AIAJBHOCTI HA EJIEBATOPAX

MapkeTuHroBe IJIaHyBaHHS  JIOTICTHYHOI  JISUIBHOCTI Ha  eJeBaTopax
PO3IIIIa€ThCA IK CACTEMHUM MPOIIEC OpraHizallii, MPOCYBaHHs Ta ONTUMI3ALi HOCTYT
31 30epiraHHsi, MepeBajKd W TPAHCHOPTYBAaHHSA 3€pHA 3 ypaxXyBaHHAM PUHKOBUX
noTped 1 KOHKYpEHIlii, 3 MEeTOI 3a0e3MEeUeHHS MaKCUMaJbHOTO 3aBaHTaKEHHS
€JIeBaTopa, MiABUILEHHS NPUOYTKOBOCTI JIOTICTUYHHX TMOCIYyT Ta (opMyBaHHSA
cTabUIbHOI KIIIEHTCHKOI 0a3u (arpapii, Tpeiaepu, excroprepu). Jlorictnyna cucrema
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