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€KOHOMIKH, MiJBUIIYBATH KOHKYPEHTOCIPOMOKHICTh Ta (POPMYBATH JOBIOCTPOKOBY
JIOBIPY CIO>KMBAYIB J0 OPEHTY.
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MAPKETHHI' B COIIAJIbHIX MEPEKAX B2B KOMITAHIN

VY cyudacHOMYy MEpIoAl aKTHBHOT JupKATAm3amii O13HEC-MPOLECiB COIlaTbH1
Mepeski HaOyBaroTh Bce O1TbIIOr0 3HaueHHs y B2B-cermenTi. Bonu nepecratots OyTr
JVIIE KAHAJIOM KOMYHIKAWii Ta TPaHCPOPMYIOTbCS Yy NOBHOLIHHHNA IHCTPYMEHT
BIUIMBY HA MPUUHATTS pPILICHb MOTCHIIHHUMH KIII€EHTAMU Ta 3aJlyYCHHS HOBHUX
KJIIEHTIB. 3 OITISAY HA 1€, 0COOJIMBOI aKTyaJIbHOCTI HA0yBa€e MUTAHHS €PEKTUBHOTO
BUKOPUCTAHHS MApPKETUHTY B COLIATbHUX Mepexkax (SMM) ansa nocsrHeHHs Oi3Hec-
e komnaniid [4]. SMM B B2B nianpueMcTBax € KOMIJIEKCOM JTiid, CIIPSIMOBAHUM
Ha BCTAHOBJICHHS MPOQeciifHOi B3aeMOAli 3 LIIBOBOK AyAUTOPIED, (POpMYBaHHS
EKCIEPTHOIO IMIUKYy KOMMAHIi Ta CTUMYJIIOBAHHS MOMMTY HA ii MPOAyKTH abo
nocayru. Tomy nmopanemmid aHami3 iIHCTpyMeHTIB SMM y B2B-cerMeHTi Ta iXHbOro
BIJIMBY HA MOKA3HUKH AISUIBHOCTI MIANPUEMCTBA € HEOOXITHUAM AJisi OOTPYHTYBaHHS
NPAKTUYHAX PEKOMEHIA1H 11010 BAOCKOHAJIICHHSI MAPKETUHTOBO1 CTpaTerii KOMMaHii,
1BULICHHS 11 KOHKYPEHTOCITPOMOKHOCTI Ta PE3YJIBTATUBHOCTI B3aEMO/I1 3 ILJTHOBOKO
ay IUTOPIELO.
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EdekruBHe 3acTocyBaHHs comiaibHUX Mepex y B2B mependauae koMmrmiekce
B3a€MOMNOB'I3aHUX MIAX0AIB. [Iepimm € CTBOPEHHSI SKICHOTO Ta KOPUCHOTO KOHTEHTY
JUIsl  po3BakanbHuX IuiargopMm, sk Instagram 1 YouTube. Ile nae 3mory
OPOJEMOHCTPYBATH €KCIEPTHICTh KOMMAHIi Ta 11 MPaKTUYHUWI JOCB1A Y IEBHIN rany3i,
a TaKOK CIPUSIE 3Ty YCHHIO MM PIIOi aBAUTOPIi 1 reHepartii jiaiB [8]. o epekTuBHIX
(opMmaTiB HaJIeKaThb KEHCH, OISO PUHKY, MpoQeciiiHl pekoMeHaamii Ta JIerki
dopmaru KoMyHikaiiid. KpimM mboro, J0MUIbHO BUKOPUCTOBYBATH COLIAJIbHI MEPEXKI,
OpIEHTOBaHI Ha JUIoBY ayautopito, sk Facebook 1 LinkedIn, siki cnpusrorsh
BCTAHOBJICHHIO MPOQECIiiHMX KOHTAKTIB [1].

Bapro 3ragatm Takox, mo s B2B xapakTepHOW € OpieHTalis Ha
JIOBIOCTPOKOBY B3a€EMOJIII0 3 KJIIEHTaMHM, IO BIAPI3HsE e cermeHT Big B2C. VY
3B’S13Ky 3 LMM OCOOJIMBOrO 3HA4YeHHs HAOyBalOTh BUCOKA MEPCOHATI3ALIIS
NOBIAOMJIEHB 1 (pOpMYBaHHS JOBIpH A0 OpeHay [3,7]. [HIIUM BaKIIMBUM €JIEMEHTOM €
3aCTOCYBAHHS TapreTOBAHOI PEKJIAMM, SKa J03BOJISIE TOYHO BU3HAYATH I[LJIOBI
CErMEHTH ayAMTOPIi Ta NIABUIIMTH €(PEKTUBHICTh KOMYHIKallii [6].

JUTs Kpamoro po3yMiHHS BIUIMBY ITHCTPYMEHTIB MAPKETUHTY B COLl. MEPEXKaxX Ha
B2B nmianpuemcrtBa, B Ta01. 1 HaBeIEHO roOIOBHI €()EKTH.

Tabnuys 1
IHcTpyMeHTH MapKeTHHIY B COLIABLHUX Mepe:kax B B2B

IncTpyment Kanann BrutuB Ha miaAnNpueMCTBO

[TinTBEPIKYIOTH KOMIIETEHTHICTH KOMIIaHI1 Yepes
peambHi  mpukiagy, (GOPMyKOTb IOBIpY Y
Instagram, NOTEHII FHUX MAPTHEPIB 1 KJIIEHTIB

YouTube [TigBUIIYOTH 3aJIy4eHICTh ayauTopii,
CIIPOLIYIOTh  COPUMHATTA  ckjiaaHoi  B2B-
iHpopMallli Ta PO3LTUPIOIOTb OXOIIEHHS
Crpusitotb BCTAHOBJIEHHIO npodeciHHIX
KOHTaKTIB, (POPMYBaHHIO MAPTHEPCHKUX MEPExK
Ta BUXOAY Ha 0cC10, IO NPUIMAOTh PilICHHS
Jl03BOJIsIE TOYHO BU3HAYaTH ILiJIbOBI CErMEHTH
TapreroBana pexiama Instagram aynuTopii  Ta  MABUINUTH  €(pEeKTHUBHICTb
MApPKETUHIOBOI KOMYHIKAIIi1

Keiicu Ta omsigu puHKYy,
npodeciitHi pekoMeHaaii

Jlerki ¢popmaru
KOMY HiKaIi

KourtenT B minoBux Facebook,
COLIAJIbHUX Mepekax LinkedIn

Jocepeno: cxnaoeno 3a oacepenamu [1,5,7]

Tox, 3 TaONHILII MOXKEMO 3pOOMTH BUCHOBOK, IO COLAJIbHI MEPEXKI TO3BONSAIOThH
KOMIUIEKCHO BUPILIYBATH 3a/1a4l 3 N0OyA0BH IOBIpH 10 OpeHyY, 3Ty YeHHS JIIIB Ta
PO3BUTKY MAPTHEPCHKUX BIMHOCHH. TOMYy TI'paMOTHE BHKOPWUCTAHHS 1HCTPYMEHTIB
SMM vy B2B cnopusie 3pocTtaHHIO €()EKTUBHOCTI JAMIKUATAI-MAPKETUHTOBUX
KOMyHiIkaii [10].

[TizcyMmoBytOoUM, colllajibHI MEPEXKI € BAKIMBOK YAaCTUHOK MApPKETHMHIOBOI
nisuibHOCTI B2B-KkoMMaHiid Ta MaroTe CyTTEBHMI BIUIMB Ha iX po3BUTOK. EdekTHBHE
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BUKOPUCTaHHS LbOTO IHCTPYMEHTY JO3BOJIS€E HE JIMIIE MIJBULIUTH PIBEHb
BITI3HABAHOCTI OpEeHy, a i HAArOAMTH KOMYHIKAIIFO 3 MOTEHI[IHHUMU KIIIEHTAMH.
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